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1)

(1990)

(

(1989)
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2)

FY2000
FY2000
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< -1>
(

A 9,142,796 53,120 18,259,669
B 1,837,723 17,593 4,370,014
C 21,245,108 69,846 53,504,031
D 1,551,328 11,794 3,751,812
E 11,407,061 42,138 25,548,352
F 317,072 1,964 996,236
G 1,087,551 11,027 2,964,339
H 993,938 9,593 2,565,599
I 266,632 1,151 641,687

J 1,317,451 9,564 3,034,151

K 236,672 1,947 641,596
L 244,401 1,308 412,074
M 496,961 4,125 984,771
N 717,220 5,400 1,809,343
0] 49,278 204 107,331
P 11,743 328 36,449
Q 464,450 2,577 656,905
R 13,708 158 43,109
S 96,995 919 189,986
T 79,185 1,127 122,852
U 76,514 2,049 89,669
51,653,787 247,932 120,729,975
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: FY2000

9)

)

9
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T %)
25 13

A 7.8 13.1 0492 0.203 213
B 8.9 -2.2 0485 0.299 24
C 7.3 24.9 0.615 0.364 744
D 105 -14.3 0440 0.226 2.6
E 7.3 -2.6 0.537 0.133 33.0
F 3.7 -36.5 0.368 0.172 05
G 103 -48.2 0487 0.206 2.3
H 15.1 -38.1 0.288 0.186 17
I 79 -23.9 0417 0.155 24

J 9.2 -1.0 0.388 0.199 16
K 8.0 64 0547 0341 0.6
L 6.0 654 0.843 0.870 14
M 8.6 -109.1 0.347 0.274 11
N 7.3 -37.1 0.585 0.302 15
0] 74 -55.8 0576 0.243 0.2
P 52 -58.7 0.292 0.178 0.3
Q 5.6 72.9 0804 0.288 04
R 7.0 -63.8 0451 0.270 0.3
S 9.0 -197.9 0.255 0.089 0.2
T 6.2 40.3 0584 0424 04
) 6.8 42.1 0.564 0.288 05
75 85 0540 0.224 -
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< -3>
25 13
A 1.28 215 099 | -0.03 055 | -0.01, -043 081
B -0.12 030| -0.11 045 029 | -0.06 017 | -0.27
C 359 | 3.02 3.76 | -0.24 0.74 0.80 0.58 387
D -0.17 0.00| -0.16 113 0.10| -035| -029| -0.26
E 171 158 156 | -0.24 0.29 028 | -087 149
F -041| -051| -037| -1.78| -027| -082| -0.63 | -0.38
G -026 | -004 | -0.22 105 -046| -004 | -041 -027
H -028 | -012 | -0.25 310| -029| -135| -054 | -031
I -042 | -055| -040 002 | -006| -050| -0.73 | -0.27
J -022 | -012 | -021 0.57 032 | -069,| -046| -031
K -042 | -051,| -040 0.06 044 0.35 043 | -0.38
L -042 | -055 | -042 | -0.80 141 229| 376 | -033
M -037 | -040, -0.38 032 | -146 | -0.96 001| -035
N -033| -033| -031| -024| -0.28 0.60 019 | -032
O -046 | -060 | -044 | -020| -0.58 054 | -018 | -040
P -047 | -060, -045| -1134| -063| -132| -059| -0.39
Q -038 | -048 | -040| -0.97 153 204 0.10| -0.38
R -047 | -061 | -045| -037| -0.72| -028| -0.01| -0.39
S -045 | -057 | -044 049 | -292 | -156| -115,| -040
T -045 | -056 | -044 | -071 0.99 0.59 096 | -0.38
U -045 | -051 | -045| -046 1.02 046 0.10| -0.38
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1985 6,843 39.8 1,712 59.0 | 22254 | 593 | 30810 | 535
1990 75,108 615 2,045 36 | 43180 | 142 | 120,333 | 313
1995 | 193,310 | 20.8 | 32,426 738 | 49,200 26 | 274,937 18.0
1996 | 187,226 | -3.15 | 49,819 | -17.2 | 40,764 1.04 | 277,809 10
1997 | 145,263 | -224 | 66,733 | 195.9 | 120,651 | 19.74 | 332,647 19.7
1998 | 102,113 | -29.7 | 79,249 235 149,014 | -0.68 | 330,376 -0.7
1999 97,808 | -15.7 |100461 | 32.7 (117813 | 244 | 316,082 35
2000 | 108,650 11.1 | 125,393 248 | 164,667 | 398 | 398,721 | 26.1
2005(P) | 155,000 8.0 | 208,000 129 |112,000 -0.8 | 475,000 7.0
10 ,2000.
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